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Here’s What We’ll Cover

Get a clear 
understanding

Showcase 
the value

Identify the right 
corporates

Understand 
your role
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Introducing SAP-
Embedded Virtual Cards

Quick 20-Second Explainer
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4
Lower 
IT costs 

3
Speed up 
payments to 
suppliers

2
Minimize 
fraud risk 

1
Reduce 
manual effort

The Big Benefits 
to Corporates
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One Powerful Capability. 
Two Effortless Ways to Pay.

Pay on Invoice 
(SAP Taulia ERP-
Embedded Virtual Cards)

Pay on PO 
(Embedded Virtual Cards 
in SAP Ariba Buying)
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The Role of Issuers 
in the Virtual Cards Process
Key issuer responsibilities:

Handle general 
inquiries

Flag upsell 
opportunities

Evaluate the 
customer

Identify the 
right prospects
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Spotting Sales 
Opportunities
Ideal Customer Profile:

Ready for 
embedded 
virtual cards

Keen to use 
solutions inside 
their SAP 
systems

Already 
invested in SAP

Seeking 
flexibility
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Use Case #1
Full Automation Inside
SAP ERP

Spotting Sales 
Opportunities

Use Case #2
Fast, Compliant Payments to 
Ad-hoc Suppliers
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Dedicated 
Issuer 
Resources
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3
Tackling complex 
questions

Go One Step Further: 
When to Bring in a Specialist

2
Handling 
objection points

1
Progressing the 
conversation 
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Thanks for 
Listening


